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As a follow up to the international training

on MIS and ICTorganized by IFDC in Accra

in June 2005, MISTOWAled a delegation of

7 representatives of the West African MIS on

a study tour to learn best practices in Kenya

from October 8 to 15. 

The delegation consisted of Cecilia

Vorletto, Emmanuel Osei Bonsu and Tharzia

Arku Kelly from the Techiman, Agona

Swedru and Koforidua electronic-commerce

centers respectively. The centers are support-

ed by IICD (the Netherlands) and MIS-

TOWA. Others were Godson Ononiwu of

NAMIS and Dr Lemchi Jones  from the IITA

Integrated Cassava Project in Nigeria.

NAMIS and IITAare members of, and major

contributors to NAMIN, the harmonized

MIS platform in Nigeria. The regional net-

work of market information systems (RESI-

MAO) was represented by Sani Laouali,

from Niger, and Mamoudou Sy from

Burkina Faso. 

The major highlights of the tour included

visits to the wholesale and retail markets in

Nairobi, to KACE (a Kenyan private compa-

ny providing agricultural market informa-

tion), participation in the first Regional

Grain Trade Summit and meetings with the

national MIS and RATES (a regional market

West African MIS study tour

to Kenya

MISTOWAfocuses on

information needs of

women.

The MISTOWAproject conducted a series

of workshops on gender and information

needs of women in Accra (Ghana), Lagos

and Kano (Nigeria) and Cotonou (Benin).

About 200 participants (75% women) par-

ticipated in the workshops in total. They

were led by Dr Nancy Horn, AMEX con-

sultant and assisted by Gisele Dovi of

IFDC. Kano witnessed the largest participa-

tion with 40 women out of 55 participants

and it was pleasing

Upcoming events

7-10 November– Bamako, Mali: FACIA

General Assembly [FACIA, MIR, MIS-

TOWA]. Contact : djigo_facia@yahoo.fr

8-18 November- Lome, Togo: ECOWAP-

workshop for validation of complementary

studies and launching of ECOWAPthematic

groups [ECOWAS]. 

Contact: jqsubah@yahoo.fr

14-18 November– Cotonou, Benin: work-

shop on harmonization of methodologies of

data collection and analysis of MIS in West

Africa [RESIMAO, CILSS, ECOWAS,

MISTOWA, CTA]. 

Contact: cossigaston@yahoo.fr

November14-18 (Accra, in English) and

5-9 December(Dakar, in French)– ToT

[Croplife, FACIA, IFDC/MIR/MISTOWA].

Contact: mdohmen@ifdc.org 

17-18 November– Bobo-Dioulasso,

Burkina Faso: 4th edition of the Shea

Exchange [Table Filiere Karite, PAF, MIS-

TOWA]. Contact: straore@ifdc.org

14-18 (Cotonou) and 21-24 (Banikoara)

November  – Benin: ICTtrainings [MIS-

TOWA]. Contact: asoglo@ifdc.org

17-19 November- Abuja, Nigeria: national

conference on rice [RIFAN].

Contact: rifanhqabuja@yahoo.com

28-30 November– Amsterdam, The

Netherlands: Expert consultation on Market

Information Systems (MIS) and agricultural

commodity exchanges (ACE): strengthening

market signals and institutions. Contact:

Fautrel@cta.int 

12-13 December– Paris, France:  annual

meeting of the network for prevention for

food crisis in the Sahel [CILSS]. Contact:

matthias.lange@cilss.bf

More details on MISTOWAat http://events.mistowa.org/.

If you wish to announce an event in this column, please send us a message 

before the 25th of the month to : info@mistowa.org

Delegates from West African MIS inspecting
grains and legumes sold on main Narirobi

market.

>continued  on page 3

Aseries of Organizational

Management Trainings held

for traders’organizations

Jim Stanelle, an association-building

expert was engaged by MISTOWAto con-

duct Association management Trainings for

association executives and staff of 15

national partners in Ghana, and Nigeria. The

trainings which were held from the 19th

November to 2 December 2005 attracted a

total of 121 participants, including 34

females.

>continued on  page 3

>continued on  page 4

It focused on;

- The identification of the main elements of

association structure and effective manage-

ment

- The identification of the main elements in

maintaining and attracting membership for

POs and TOs.

- Effective sources of revenue generation,

organizing effective meetings and

- Identifying the main elements in establish-

ing relations with public entities, advocacy

and lobbying strategies in trade associations.

The training was very beneficial to the

executives since it emphasized the impor-

tance of seeking the interest of the individual

member of the association who is the most

important person of the association. It also

offered them the opportunity to interact,

exchange contact and share challenges they

face in their various associations. 

In Ghana, the executives also decided to

form an association council which will focus

on networking and coordinating the activities

of all the associations. 

Jim Stanelle, explaining techniques of member-
ship drive for the associations.
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check out improved calendar
of events, and an easier
access to newsletters and
technical documents.

AGRITERRA, 
a partner of 
the MISTOWA 
project
www.agriterra.org
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Competitive grants : call for proposals

MISTOWAcollaborators and partners are

required to submit their proposals for com-

petitive grants.

As announced during the FY06 project

work planning workshop held in

Ouagadougou, Burkina Faso in August 2005,

applications for competitive grants are still

awaited. The deadline for submission is

extended to November 30, 2005. 

Please visit our website www.mistowa.org

to download the guidelines for preparing

your proposal. Applications from women’s

associations are highly recommended. 

Contact: ealognikou@ifdc.org 

EDITORIAL
Valued readers,
Welcome to the 10th edition of the
MISTOWAnewsletter. In this edition,
we bring you highlights of the study
tour conducted by representatives of
West African market information
systems (MIS) in Kenya. 
You will also discover news on
activities in collaboration with our
partners, as well as trainings and
studies conducted during the month
of October.

West African MISstudy tour
to Kenya1

Focus in information needs
for women1

Organizational Management
Trainings1

News from partners2

KACE, a successful private
MIS !3
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RECAO held its 3rd Ordinary General

Assembly in Cotonou, Benin on

October 3 to 4, an event supported by

the MISTOWAand the PRIECA/AO

projects.

Delegates adopted the 2005-2006

work plan for RECAO, which concen-

trates on 3 major activities: governance,

capacity building and networking, and

advocacy.

M. Mamadou Chabi, from Benin, is

the newly elected president. He will be

assisted by M. Bakary Togola (Mali)

and Nebnoma Sawadogo (Burkina

Faso).

ROPPAis preparing a new position

paper on the cotton issue to be present-

ed in December 2005 in Hong Kong,

during the coming inter-ministerial

WTO meeting on multilateral trade

agreements.

Jacques Bonou, vice-president of

ROPPAand president of the MISTOWA

consultative committee, has been elect-

ed president of the Africa Committee of

IFAP(www.ifap.org). 

Since September 15, ROPPAhead-

quarters in Ouagadougou, Burkina Faso

has been hosting Charles Nouatin, the

regional advisor for producers’organi-

zations for the MISTOWAproject.

Contacts: tel +226 50 36 80 94 - email:

cnouatin@ifdc.org

Twenty five female traders and pro-

ducers, all members of ROESAO in

Senegal had a consultative meeting at

PAPES on October 17 to discuss mar-

keting issues for agricultural products. 

During the meeting female traders

concluded a deal with their producer

counterparts to buy rice produced in the

River Senegal valley for supply to the

other regions in Senegal. This includes

Dakar, where most of the rice consumed

is imported. 

In Benin, Nigeria, Togo, Ghana,

Burkina Faso, Niger, Mali and Senegal,

several partners of the MISTOWAproj-

ect who were awarded equipment grants

have received their equipment which

they have installed for use. 

AV-sat antenna has for example been

installed in the center of the Lagos Mile

12 Market in (Nigeria), enabling the

association members to have a full time

and reliable connection to the Internet.

In Senegal, SIM/CSA, UNACOIS,

ASESCAWand FEITLS have also

received their equipment grants (see

picture)

Under the initiative of TradeMali, the

national committee for technical coordi-

nation was formed to prepare the

2005/2006 season for potato. MIS-

TOWAis a member of the marketing

and finance sub-committee, which

regroups various stakeholders from the

downstream of the potato sub-sector.

MISTOWAsupports the committee with

regional market information, from col-

lection to dissemination and analyses.

Targets set up by TradeMali for the

coming marketing season are of 10,000

tons of potatoes. 

The Federation of Independent

Breeders and Dairy Processors of

Senegal (FEITLS) began to monitor and

track weekly trade flows and data

(breed, value, number of heads, origins

and destinations) for livestock on some

of the major livestock markets in the

country. In Senegal, additional tracking

will begin on November, in collabora-

tion with UNACOIS for imported rice,

ASESCAWfor local rice and maize, and

ONAPES for tomato. 

Similar activities have already begun

or are on the way to begin with some 20

partners’associations in project’s key

countries, including DMDAassociation

in Kano, and Mile 12 association in

Lagos. 

The data generated will be used to

monitor trade flows under the MIS-

TOWAMonitoring and Evaluation plan.

ADPA(Association of Agro-

Pharmaceutical Products Dealers of

Mali), the Malian affiliate of FACIA,

has assisted Croplife and IFDC to

organize a Training-of-Trainers (ToT)

program in Mali. The training took

place between 10 and 14 October 2005

in Bamako and was attended by 11 par-

ticipants from the distribution private

sector, the Malian cotton company, the

National Agriculture Directorate and the

national media. 

During the training program conducted

for the first time in French, participants

acquired knowledge on how to train

adults, how to use training aids and dif-

ferent training methods. 

During the last two days of the program,

all participants had to facilitate a train-

ing session of 15 minutes about several

topics concerning pesticides to put what

they have learned into practice. Those

who passed both the practical and the

written tests received a certificate from

Croplife and IFDC. 

RECAO holds a success-
ful General Assembly
and elects a new board 

ATechnical Committee on

Potatoes is operational in

Mali

ROPPAbracing up for
the  next WTO summit

FACIAmember assists in

organizing a Training-of-

Trainers workshop

In Senegal, ROESAO
female traders enter
trade agreement

Producers and traders
keep record and monitor
trade flows for their com-
modities  

Partners receive their IT
equipment grants.

KACE, a successful 

private MIS !

KACE, the Kenyan Agriculture

Commodity Exchange, is a private

company created by Dr Adrian

Mukhebi, operating in Kenya since

1997. Its objectives are twofold: to

link smallholder farmers to better

markets (with better prices) and to

provide them with relevant and

timely market information that can

assist them in making informed

decisions on such questions as what

to produce (choice of enterprise),

for whom (choice of market), how

(choice of technology), how much

(scale of operation), when (timing)

and at what price (competitiveness).

Most tools and services provided

are available for a fee to users,

including:

- price boards, with daily updates

from prices collected locally and on

other MIC and MIPacross the coun-

try.

- Price sent by SMS, on request (pull) or on

subscription (push)

- IVR (interactive voice response), which

allows users to receive information in

English or Swahili.

- Offers to sell and bids to buy, available at

local level (at  market gates, and at MIPand

MIC), at national (the trade floor at Nairobi

Trade Fair) and international levels (RECO-

to observe the excellent manner in which the male and female par-

ticipants worked together to identify the different problems they face in their activities.

They also discussed freely the particular problems faced by women in Islamic societies

where the rate of illiteracy among women is very high. Mrs Fatima Mohammed, the MIS-

TOWAcoordinator in Northern Nigeria contributed immensely to the success of the Kano

workshop by providing valuable local knowledge input. 

Prominent among the common problems identified by the producers, are problems relat-

ed to land, (access and quality), labor and health issues (HIV/AIDS), difficulties of access

to inputs, inadequate resources (particularly difficult access to credit), transportation and

lack of access to production and processing technologies. 

Very few women own land because the tenure systems and the system of inheritance

make no provisions for land ownership of women. Those that have access often own the

poor lands and there is no guarantee they can even keep them for as long as they want.

Besides, women are under obligation to work on their husbands’fields before working on

their own. The women farmers also report having a more difficult access to fertilizers and

labor as compared to men. 

According to Dr. Horn, many of these problems can be solved by providing the right

type of information (i.e information that take the uniqueness and women issues into con-

sideration) and by selecting dissemination methods that have high probabilities of reach-

ing women. Several needs were identified by the women and range from information on

credit sources to market outlets, local and regional prices for inputs and products, pro-

cessing and labor-saving production technologies, transport and land legislation.

Afew days after the workshops a female participant sent an e-mail message to the con-

sultant to renew her determination to enroll in a computer class to be able to access infor-

mation on the Internet! 

information sys-

tems project covering East Africa

countries members of COMESAsimi-

lar to  MISTOWAin West Africa).

The market visitsrevealed the wide-

spread use of weighing scales for

wholesale and retail trade, and that

retail prices were often displayed for

fruits and vegetables.

The delegates also participated in the

first Regional Grain Trade Summit

attended by some 250 participants. The

summit, co-organized by COMESA

and RATES focused on the maize sub-

sector and the discussions were about

food aid and strategic grain reserves

(SGR) management, Agricultural

Commodity Exchange (ACE), the need

for a better harmonization of fiscal,

agricultural and trade policies among

COMESAcountries, as well as the

need for harmonized grades and stan-

dards, which are necessary conditions

for an efficient and effective regional

market for agricultural inputs and out-

puts. The constraints and challenges

appeared to be very similar to those

prevailing in West Africa! 

More details on the Summit can be

found on the Summit’s website:

www.graintradesummit.com.
The RATES projectis funded by

USAID and aims at facilitating the

regional trade for maize, rice, coffee,

cotton and dairy products (www.rates-
center.org). 

The www.tradeafrica.bizwebsite,

developed with RATES support, is the

main website for prices, commodity

trade floor and other market informa-

tion for the East African region.

Market analyst at
KACE receive
daily price and
offers information
via SMS from MIC
and MIP(market
information cen-
ters and points)
and update the
KACE database.
Market informa-
tion is immediately
available to users
through a variety
of sources:the
KACE website,
SMS or by IVR.
Data is also post-
ed on the boards
in the trade floor
in Nairobi (center)
and at MIC and
MIPlevels, like in
Machakos, 42 km
from Nairobi (bot-
tom).

TIS, through KACE website)

At local level, MIC and MIPare offer-

ing additional services which are gener-

ating revenues and helping to promote

the company to existing and potential

customers, including internet browsing,

business centers, extension services, ICT

trainings, rent of extension materials

(videos, books, etc).

KACE website: www.kacekenya.com
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